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1. Vision and Concept
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HULFT Partner Program

Vision

• We provide our 
partners with 
superior data 
integration products 
to support your 
customers’ critical 
business operations.

• We support our 
partners in providing 
superior value to 
customers.

Concept

We always seek to 
understand things 
from our partners’ 
point of view.

Objectives

To continuously 
improve:
• Customer 

satisfaction,
• Product and 

service quality, 
and,

• The HULFT brand.

“HULFT” stands for Harmonious Universal Link File Transfer.
We seek to create harmonious links between all parties that come into 

contact with our products, including our valued partners, their customers, 
and business contacts.
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HULFT Partner Program (HPP)  

HPP is a global program which we seek to adapt to
support each local market optimally.
HPP of EMEA region launched in December 2017.
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Information 
Resources 

HULFT Partner Program 

Enablement

Sales 
Support

Marketing
Support

By combining HULFT products into solutions provided 
by partners to customers, secure system integration  
can be realized. HPP will provide partners with the 
necessary support for that.
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HPP Membership Categories 

HULFT Sales Partner
(HSP)

HULFT Collaboration Partner 
(HCP)
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2. HULFT Sales Partner (HSP)
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HULFT Sales Partner (HSP)

• HULFT Sales Partners (HSP) are partners who provide HULFT products 
to end users or resellers.

• HSP membership provide information and a variety of benefits to 
partners who have the certified membership level.

• A partner may enroll as a HSP regardless if they purchase HULFT 
products directly from HULFT or via authorized distributors.

• Also partner may enroll as a HSP regardless if they directly resale 
HULFT products or indirectly contribute the deal.
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l Registered Certified

Requirements
Submit HPP application form ○ ○

Assign two sales persons ○ ○

Participate in monthly meetings ○

Agreement on Quarterly Sales Plan ○

Benefits

HULFT Partner News ○ ○

Access to Partner Site ○ ○

Introduction on the HULFT website ○

Use of partner logo/product logo ○

Provision of marketing leads ○

Use of Marketing Development Fund ○

Participate to Deal Registration program ○

HSP Requirements & Benefits
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3. HULFT Collaboration Partner (HCP)
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HULFT Collaboration Partner

 "Collaboration partner" is a partner who provides a unique joint 
solution combining products or services of the partner and HULFT 
family products.

 The joint solution will be certified for each combination of 
partner's solution and our product.
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Collaboration by “Joint Solution”

HULFT products

Partner’s products, service

Create biggest synergy by optimal 
combination (joint solutions)
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Major benefit of Joint Solution

 Create brochure of the joint solution---
Based on a meeting with partner, the design 
and printing will be done by HULFT. 
Brochure is widely distributed at HULFT 
events or marketing activities.

 Post your company and joint solution on our 
website. 

 Provide the “Verification License (Not For 
Resale)” --- applicable in the case partner 
executes verification test of the joint 
solution in cooperation with Saison 
Information Systems Co., Ltd. EMEA Office.
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Post joint solution on the website (HULFT) 

Review the draft (Partner)  

Submit draft (HULFT to Partner) 

Meeting to determine the  brochure
contents (Partner and HULFT) 

Agreement to be/certify Collaboration 
partner (Partner and HULFT)   

Promote Joint Solution 
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Verification Test (Optional)

Review meeting (HULFT & partner)

Execute verification test

Pre-meeting to define the verification  test 
method (HULFT & partner)

Provide verification license                
(HULFT to Partner)

Submit NFR Application Form            
(From Partner to HULFT)
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Requirements
Submit HPP application form

Present “Joint Solution” (Collaborative and repeatable solution)

Verification Test (Optional)

Benefits

HULFT Partner News

Access to Partner Site

Introduction on the HULFT website 

Use of partner logo/product logo

Use of Marketing Development Fund

Create Joint Solution brochure 

Use of Verification License (in case of executing verification test)

HCP Requirements & Benefits
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4. Information Resources
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Information 
Resources

HULFT Partner Program

HPP provides valuable information to partners 
in various ways and listens to partners' voices 
in order to reflect them in a focused initiative.

Enablement

Sales 
Support

Marketing
Support

SAISON INFORMATION SYSTEMS CO.,LTD.  All Rights Reserved 19



EMEA Japan HPP Site

Sales Content Technical Content
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Partner Site Sales Tools
Use cases categorized by product and industry. 
You can examine cases similar to those of potential 
customers in order to identify business opportunities. 

Case Study 
Library
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Partner Site Sales Tools
Helpful for meeting with customers to confirm their 
concerns and overall situation.Questionnaires
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Partner Site Sales Tools
The presentation videos can help you explain HULFT 
products to your customers. Presentation 

Videos
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5. Sales Support
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Information 
Resources

HULFT Partner Program

Enablement

Sales 
Support

Marketing
Support

HPP will offer materials to help partners identify 
opportunities and offer system integration solutions.
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Deal Registration Program (DRP)
 HPP Deal Registration Program (DRP) is intended to reward 

contributions from partners that have found, registered, 
and concluded contracts for new deals of HULFT family 
products.

Register the deal

Make proposals

Concluded a contract

Place an order

Find a 
potential deal

Payment
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DRP overview
 A new deal refers to a deal with a customer that has not 

purchased HULFT family products before or a deal made by 
proposing a new product to an existing customer. 

 The following partners can participate in the HPP DRP:
Partners certified as HPP category “Sales Partners”

 Applicable Products are
 HULFT
 HULFT-WebFileTransfer
 HULFT HUB
 DataSpider Servista
 DataMagic

 The minimum DRP deal is 5,000 USD (excluding tax) at the 
listed price for an applicable transaction. Deals less than 
5,000 USD are not included.

 The DRP reward rate is Five(5) percent of the total list price 
of applicable products in an applicable transaction 
(excluding tax).

For full details, please refer to the DRP program guide at our Partner Website.
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6. Marketing Support
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Information 
Resources

HPP supports partners’ marketing activities.

Enablement

Sales 
Support

Marketing
Support

HULFT Partner Program
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Membership Logo

HPP Logo

Official Logos
HPP partners can use our logo exclusively for the purpose of selling, 
marketing, or providing technical support for HULFT products. 

Product Logo
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Marketing Development Fund (MDF)
MDF is a program to support part of the marketing expenses of 
partners who promote HULFT products.

Seminars Telemarketing Giveaways/
Swag

• Covers up to 50% of the total cost (capped at $4,500).
• Further details on the MDF can be found at our Partner Website.

And more!

Marketing
Collateral
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7. Enablement
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Information 
Resources 

Enablement

Sales 
Support

Marketing
Support

HPP will offer technical contents to partners to 
use HULFT family products most effectively.

HULFT Partner Program
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Partner Site Technical Content
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Thank you.

This guide is maintained by the HULFT 
Partner Program Office.
Please send any comments or questions to 
HPPA@hulft.com. 
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